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AnHoTtamus. B s11oxy (pMHaHCOBO-TEXHOJOTMUECKOM PEBOTIOLUHU JICHANHIU CEPBUCOB TS OU3HE-
ca CTAHOBSTCSI HEOThEMJIEMOI YacThiO OHJIAH-MapKeTMHTOBOM KOMMYHUKaLMU. Takoil MakpoMe-
JIMAaTEeKCT B 3HAYMTEJILHOM CTEIeHN MOXKET IMOBJIUITH KaK Ha BOCIIPUSITHE MTPOJABUTAEMOTO MPOAYKTA,
Tak ¥ Ha opMUpOBaHME 1ieJIeBOro odpasa aapecara 3a CUeT YHMKAJIBHOTO MOJUKOIOBOTO pecypca.
Hamre vccnenoBaHue HampaBieHO Ha ONpeneieHne TUITMUHBIX MOAXO0A0B K 1IM(POBOIl CTUIM3ALIUT
WIEHTUYHOCTU MpeANpuHUMAaTe el B paMKax TOBapHON KaTeropuu (puHAHCOBBIX CepBUCOB. st
aHajln3a CTaTUYHBIX M300paXeHWIl Ha OHJIaifH-cTpaHuIax 20 OTeYeCTBEHHBIX OAHKOB MBI IIPUME-
HWIN COIMATbHO-CEMUOTUYECKUI TTonxoA. B pe3ynbraTe ObUIM 0003HAYEHBI KITIOYEBbIE MATTEPHBI:
Ha MOCaTOYHBIX CTpaHMIIAX OAHKOBCKUX YCJIYT MPEeANPUHUMATETh N300pakaeTcs MperuMyIeCTBEeH-
HO Yepe3 3HaKU-MHAEKChI, KOPPEJUPYIOIINE ¢ COLIMATbHO-9KOHOMUYECKUM OIBITOM OM3HECMeHa 1
MaHudecTUupylole MPsSIMOJUHENHBIM U CAepKaHHBIM XapakTep KOMMYHUKalUMU. HUCIponopumst
00pa30B MO TeHIEPHBIM U PACOBBIM MpU3HAKaM, MpeodiagaHue opucHOro aHTypaxa yka3blBaeT Ha
KOHCEpPBAaTUBHBIN TOIXOA B TpencTaBicHUU OusHec-cepbl. CeMUOTHKA TMepCOHaXel BKIIIOYaeT
KOHIIETITHI ycIiexa, KOMITEeTEHTHOCTH, aBTOPUTETa U LIM(POBOI rpaMOTHOCTH. B cBoeM ucciieqoBaHN
MBI 0003HaYaeM MpoOJIeMy «CTOKOBOM MAEHTUYHOCTU» — TEHIEHIINIO K MacCOBOM BU3YyaJTbHOM BOC-
MPOM3BOAMMOCTH U CTEPEOTUITM3AUN 00pa30B MpeanpuHuMareaeir. TakuM o6pa3oM, CTUIM3ALIMS
o0pasza poccuiickoro OM3HecMeHa Ha (DMHAHCOBBIX JIEHIMHTAX XapaKTepu3yeTcsl palliOHAJIbHOCTHIO,
KOHCEPBAaTUBHOCTBIO U KOHIIENTyaau3al el cTaTyCHbIX aTpuOyTOB ycrexa. BmecTe ¢ TeM Habmoaa-
eTCs OrPaHMYEHHOCTh Pa3HOOOpa3us MPEACTaBICHHBIX UACHTUIHOCTEM, YTO TPpeOyeT AaTbHEHIIIETO
U3yYeHUS.

KmoueBbie cioBa: 00pa3 IpearpuHUMAaTeNsl, COLiMalbHas CEMUOTUKA, CTWJIM3ALUSI UIACHTUYHOCTH,
JIGHJIMHTH CEPBUCOB ISl OU3Heca, CTOKOBOE N300pakKeHUe.
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Abstract. In the era of financial technology, business service landing pages have become an essential
component of online marketing communication. These macro media texts significantly influence the
perception of promoted products and the creation of target audience images through unique polycode
resources. Our research aims to identify common approaches to digital stylization of the identity of
businesspeople in the financial services industry. We used a sociosemiotic approach to analyze static
images from the online pages of twenty Russian banks. We identified key patterns in visualized meaning:
banking service pages predominantly portray businesspeople through indices that correlate with
socioeconomic background, displaying a straightforward and reserved communication style. Disparities
in images based on gender and race, as well as prevalence of office settings, indicate a conservative
approach to representation of the business world. The semiotics of characters include concepts such as
success, competence, authority, and digital literacy. In our study, we highlighted the problem of stock
identities — a tendency towards mass visual reproduction and stereotyping of businessperson images.
Thus, the stylization of the image of Russian businesspeople on financial landing pages is characterized
by rationality, conservatism, and conceptualization of success-related status attributes. However, limited
diversity in presented identities warrants further investigation.

Keywords: image of a businessperson, social semiotics, stylization of identity, landing pages for business
services, stock image.
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Beenenue

CeronHs, Ha (poHe (PMHAHCOBO-TEXHOJIOTMYECKONM PEBOJIIOLIMU, JEHAWHTHY (1IeJIeBble WX MOCaa0u-
HBIE CTPAHMIIBI) CTAHOBATCS HEOTHEMIIEMOM YaCThIO TTPOIBVXKEHUS YCIIYT IJTsI OM3HEca. XOTs CerMEHT
ousHec-0u3Hecy (business-to-business, B2B) cunraercst 6osee ycTORYMBBIM ¢ TOUYKW 3peHUsI cripoca 1
TPamIUIIMOHHO MPOJIBMUTAETCs 3a CUET JIMUHBIX ITpoaax [1], pacteT mHTepec Ha oopMIeHUE TPEUMYILIe-
CTBeHHO oHIaiH-ycnyr. I1o nanubiM McKinsey & Company, ceituac Takoii MOIEIV TPUACPXKUBAIOTCS IBE
TPETH MIpeATIpUHIMATENEei! .

BaxkHyio poJsib Ha JIeHAMHIaX UTPaloT WIIIOCTPUPOBAHHbBIE PeKJIaMHbIe MOCTaHUs, YacTO BKIIOYa-
IOLLME U300pakeHNE YEJIOBEKa KaK MPEICTaBUTES LEAEBOM ayIMTOPUM WUJIU, HA000OPOT, peKjiaMoiare-
Jist (B ero uIocTracsix COOCTBEHHUMKA, YMpaBIsoIIero, MacTepa/crelnuaiucra, aKcnepra, ambaccanopa
OpeHIa U T.n.), oApa3yMeBasi CIOKET ¢ aKTUBHBIM y4acTueM ToBapa. HeBepOasibHbIe 2/1eMEHThI 31ECh
JIOTIOJTHSIOT BepOajIbHbIN, apTUKYJIMPYEeMbIid IPU3bIB K 1ieJaeBomy AerictBuio (call to action, CTA), ycu-
JIMBasI IIepPCya3MBHOCTH COOOIIEHMS Yepe3 IBOMHOE KoaupoBaHue [2].

Cruiuszanusi MIEHTUYHOCTU COIMAaTbHO-MPOMECCUOHAIBHON TPYIIbI «IPeANTpUHUMATEIU», TIPe/-
CTaBJCHHAs B paMKaxX MakKpomeauaTeKcTa JieHAuMHra [3], BbIpaxkaeTcsl uepe3 pa3HOOOpa3HbIe CEeMM-
OTHMYECKHE 3HaKU, KOTOpble 00pa3yloT MOJUKOIOBBII SI3bIK TOBAPHOU KaTeropuu ¢puHcepBucoB [4] u

! Busting the five biggest B2B e-commerce myths // McKinsey & Company. 2022. January, 26. URL: https://www.mckinsey.com/capabilities/
growth-marketing-and-sales/our-insights/busting-the-five-biggest-b2b-e-commerce-myths/ (gata o6pamenus: 12.08.2023).

© Kara-Murza E.S., Sidorenko Ya.V., 2024. Published by Peter the Great St. Petersburg Polytechnic University
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BO3JEMCTBYIOT Ha (popMUpoBaHMe oOpa3a agpecata [5]. OnHako obOpallieHUe K CEMUOTUKE 00pa30oB I
ucciaegoBaHuii cpepsl B2B BcTpeuaeTcs: KpaliHe penKo, XOTsl 3Ta 00JIacTh BeChbMa HEIpocTa IS IIPo-
JIBUKEHUST 1 UMEET CBOIO CIelM(UKY: MOKyIaTeId CTAIKUBAIOTCSI C TEXHUYECKU CI0XHBIM, JOPOrUM
MPOJYKTOM C MOBBILIEHHOW CTENEHbIO PUCKA, a MPOLIECC 3aKYNKU SIBJIsieTCs 00siee MacluTaOHbIM, op-
MaJIbHO-PALIMOHAILHBIM Y KOJIEKTUBHBIM neiicTBueM [6—11]. [ToqoOHbIe pekaMHbIe 00pas3bl, OTpa-
>Kasi COUMOKYJIBTYPHbIE LIEHHOCTU M BO3/IEMCTBYs Ha HUX [12], moMOraroT usydaTh MpeacTaBiIeHUs CO3-
Jatesieid peKJiamMmbl O TOM, KAKUM J0JIKEH ObITh MPEANPUHUMATEb.

CylecTBylollMe UCCleI0BaHUs Hepenko (hOKYCUPYIOTCSl Ha TeHAEPHOM acrekre. Tak, cemMmruoTuye-
CKMI aHaIu3 XEHCKMX 00pa30B B MHAOHE3UICKOI OaHKOBCKOM pekiame Ha You Tube rokasbiBaeT: pe-
Mpe3eHTalMs KEHIIUH BBIXOIUT 3a paMKM (PU3MYECKON O0ObeKTMBALIMU U o0pa3za moMoxossiiku [13].
[eporHM aKTUBHO Y4acCTBYIOT B OOIIECTBEHHO! XXW3HU M CIOCOOHBI 3aHMMAThCs PabOTOM, Tpaauliy-
OHHO CUMTAIOLLEICS «MYXXCKOI», YTO MOXKET CBUETEILCTBOBATh O CTPEMJIEHUU K PAaBEHCTBY U1 Mepeoc-
MBbICJIEHWIO TEHJEPHBIX POJIEHA.

CerofiHs BBIACSIOTCS CAEAYIOLINE JIMHIBO-aKCUOIOTUUECKUE ACIeKThl PENpPe3eHTAMM TTPEATpU-
HUMarteJieil B 3apy0exXHOI BUIeOpeKIame:

* yacToe o0palleHue K KOJUIEKTUBHBIM LIEHHOCTSIM;

* HappaTUBU3ALIMK U MAHUIYJSLIMS Yepe3 Moa00p KOMIIOHEHTOB 00pa3a noji 0COOEHHOCTH, Kave-
CTBa U CKJIOHHOCTH, KOTOpble OaHK IIEHUT B CBOMX TEKYIIMX M MOTEHIMAJIbHBIX KJIMEeHTaxX (4acTo 3TO
KaTeropusi KOPITOPATUBHBIX LIEHHOCTE): «MeUTa», «CTPACTb», «aMOULIMI», «<MHAKOMBICIINE», «HAIEXK-
ObD>, «<UACH», «LICTIU» ]

e OIMcaHue mpollecca peain3alry LeJeBOro MmoTpeouTeILCKOTo AeHCTBUS Yepe3 KaTreropuu Kop-
IMOPATUBHBIX LIEHHOCTEN «yCIeX», «caMopealu3alusi» U «JTUIePCTBO»;

* peaju3alusl UAEOJOTUYECKON (DyHKIIMU 4epe3 LIEHHOCTU «MHHOBALMOHHOCTb», «T€XHOJIOTHUY-
HOCTb» U «3KOJIOTMYECKasi OTBETCTBEHHOCTb»;

* OCHOBHBIC (ppeiiMbl: 00pa3oBaHUue, Kapbepa, OM3HeC, KUINIE, aBTOMOOUIb, MPOOJIEMBbI, MTATA-
HUE, HAIIUTKU 1 DMOLIMOHAaIbHOE cocTosTHME [14].

IMeab Hamero ucciaenoBaHus — BBISIBUTD CIiellM(UKY HeBepOaIbHOU perpe3eHTalMM aapecaTa To-
BapHOW KaTeropuu (prHaAHCOBBIX YCIYT YEPE3 aHAIU3 COLIUAIbHO-CEMUOTUYECKUX aCITEKTOB U300paxe-
HUS OpeanpuHUMAaTessl Ha IEHIUMHTaX OTeYECTBEHHbIX OAHKOB.

MeToauka uccJieI0BAHUS

Hamra Metonuka BKITIoYaeT B ce0s COIMATbLHO-CEMUOTHYECKUI TTOAXO C MCIOJIb30BAaHUEM KOH-
TEeHT-aHaju3a JJI1 pacKpbITUS B3aMMOCBSI3M MEXIy 3HaKaMy W UX MpeanojiaraeMbIMU 3HAYEHUSIMU B
paMKax MpeacTaBlIeHUs COLMATbHO-AeMOTrpaIecKoro nopTpera 1eaeBoi ayTuTOPUN.

BusyanbHas ceMHOTHMKA IMOMOTaeT MISHTU(MUIIMPOBATL OOIIKME BU3YyalbHbIC TTATTEPHBI U 3HAKU C
YCTOSIBLIMMCSI 3HaY€HUEM, MPOaHaIM3MpoBaTh U B Pa3IMUHON CTENeHU MPOMHTEPHPETUPOBATh CBSI-
3aHHBIE C HUMU CMBICJIBI M aCCOLIMALIMM, BBIIEIUTh MPUBBIYHBIE CMBICIOBBIE TTpeaAnochbutku [15, 16]. B
CBOEM HCCJIeIOBAHNM Mbl paccMaTpUBaeM repoeB uepe3 Mpusmy Kiaccuueckoi reopuu Y. IMupca, koto-
Dblii BbIACNSIET CAEAYIOLINE BUAbI 3HAKOB: 1) ukoHa — 3HaK C OTHOIIIEHUEM CXOJCTBA WU UAEHTUYHOCTHU
MEXIy O3HAUYalIIMM 1 O3HaUYaeMbIM; 2) uHdeKkc — OTHOLLIEHWE CMEXHOCTHU, MPUYMHHO-CJIeICTBEHHOMI
CBSI3W MEXXITy O3HAYAIOIINM 1 03HAYaeMbIM; 3) cuMB0.1 — 3HAK C TIPOU3BOJILHOM, YCIIOBHOM CBSI3bIO MEXK-
Jly O3HAYalolIuM 1 03HauMBaeMbIM [17].

CoszgaHue cMbIcia, ¢ TOUKU 3peHUS COLIMATbHON CEeMUOTUKU, OOYCIOBICHO KYJIBTYPHBIMU HOPMaMU
1 hOpMUPYETCS COLMATBHBIMM CTpyKTypaMu. Cremyst 3ToMy TTOAXOMY, Mbl paccMaTpuBaeM U300paxke-
HUsl yepe3 TPU OCHOBHbIE MeTa(hyHKLIMU — PEeINpe3eHTaTUBHOE, MHTEPAKTUBHOE M KOMITO3UIIMOHHOE
3HaueHue [18], K KOTOpbIM MPU COLIMATBbHO-CEMUOTUYECKOM aHaIu3e J00aBISIIOT YeThIpe aceKTa: BO3-
MOHOCTHU CEMUOTUYECKMX CPEICTB, KAHOHBI MCIIOJb30BaHMS M300paKeHUl, posib He(UTYPaTUBHBIX
3JIEMEHTOB M TBOpueckue npaktuku [19, 20]. I1pu aHanuze mMbl oOpalllaeM BHMMaHME Ha MepapXuio
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WHIEKCOB HEBEePOAJbHOM CEMUOTUKIU: KUHECUKY (BBIPAXKEHMS JIMLIA, KECTOB, M03bI), OKYJECUKY (B3IJIsIT),
IMPOKCEMUKY (IIPOCTPaHCTBO KOMMYHUKALIMHN ), U CUCTEMOJIOTHIO (OCOOEHHOCTY BHEIITHOCTHU,, CTUJIST OIEXK-
IIBI ¥ IPYTUX CUCTEM O0BeKTOB) [21].

Marepuanom aHanausa craiu JeHauHru 20 6ankoB Poccuun, cpenu kotopsix Coepoanx, BTH, Anv-
¢a-bank, Paiuggpaiizenbanx, Pocoank, Jloko-bank, Mooyavoank, Tunskopd?, I[Ipomcessvoankx, Omipoi-
mue®, Touxa, laznpombank, IOnuKpeoum, Ypancu6, Ax bapc, MTC-bauk, Pocceavxozbank, JJOM.PD,
Llenmp-uneecm u CMII Bank*. YToObI cO3MaTh PENpe3eHTaTUBHYIO BLIOOPKY, Mbl OPUEHTHPOBAIUCH Ha
KPEIUTHBIC M KOHCAJITUHTOBBIC PEUTUHTHU, OLIEHUBAIOIIIME IT0Ka3aTe/Ikd, KOTOPbIE, 10 HAIlIeMy MHEHUIO,
BaXKHBI JIJIST TIpEATIPUHAMATENIC: PIHKUHT OaHKOB 10 BEJTMYMHE MOPTdENsT KPeIUuTOB CyObeKTaM Ma-
joro u cpeaHero 6usHeca (MCB) na 01.01.2023%; paHKMHT GaHKOB 1O 00beMy BbITaHHBIX 3a 2022 rof
KpeautoB cyobekTaM MCB®; kpenutHblit peittuHr Ha 2023 ron’; Business Internet Banking Rank 20228,
100 HameXHBIX poccuiickux 6aHkoB 2022 1o Bepcuu Forbes®. Beibopka, cobpanHas B urose 2023 roga,
HacYUTBIBAeT 453 cTaTUYHBIX M300pakeHUs YeJI0BeKa.

Pesynbratbl

Ypoenu Komno3uyuonHbIX U UHMEPAKMUBHBIX 3HaYeHull (maba. 1).

Ha GosbinnHCTBe LiesieBbiX cTpaHull (77%) m300paxkeH OAMH YEIOBEK, YTO MOXET FOBOPUTH 00
aIPeCHOCTH COOOIIEHMS B BUIE JIUII, TpuHUMatomux pereHus (JITTP), a Takke, ¢ TOUKA 3peHUS JTY-
HOCTHBIX XapaKTEPUCTUK, YKa3bIBaTh HA CAMOCTOSITEIbHOCTh 1 HE3aBUCUMOCTb IpeATIPUHUMATENICH.

ITpoaHanu3upoBaHHbIE U300paKeHUs TPEACTABISIOT COO0M CUTYaTMBHYIO BU3yallu3alvio OynHeun
npeAnpyuHUMAaTesIe, HAlleJEHHYIO Ha KOHTEKCTyalu3aluio aapecaTa yepe3 antypax. [louytu nososu-
Ha nepcoHaxeil (41%) momelieHa B 0(OUCHYIO OOCTaHOBKY (B TOM YHMCJIE UCITOIb3yeTCs] 0OCTaHOB-
Ka IeJIOBBIX BCTped, 14%). Tem caMbIM IIpeanpMHUMATE]b KaK Obl BXOAUT B IIPUBBIYHYIO, 110 MHEHUIO
MapKeToJjora, cpefay Wian Xe (UTO MOXKET ObITh XapaKTepHO /I HAUMHAIOIIEero Wiu Majaoro ousHeca)
WHTEPIIPETUpYeT M300pakeHue Kak poJieByI0O MOJECJb IEJOBOTO ycrexa. 3aTeM MO MOMyJspHOCTU BU-
3yaIn3alivy CIeayeT HeMTpalibHast 00CTaHOBKA — OMHOTOHHBIN (oH 6e3 gexopa (31%). Moxem mpen-
MTOJIOKUTD, YTO 3TO COOTBETCTBYET CTPATETUH KOHIICHTPAIIMY BHUMAHMS TTOTEHIIMAIBHOTO KIIMEeHTa Ha
CYTU MPOJYKTa, a He Ha WiTtocTpaiusx. Hepenko BcTpevascs aHTypaxk, KOTOPbI Mbl 0003HAYMIN KaK
«11pou3BoAcTBO» (12%). Crona BXOIAT 3aBOJIbI M APYrue HeO(hUCHbIE MHTEPhEPhI, OTPAKAIOIIIE ITPOLIECC
CO3IaHUS TTPOTYKITNH.

Xots Ha 67% n300paskeHNI UCTIOIB30BAJICS HATYPATUCTUIHBIA (POH, COXpaHSIETCS OIIYIIEHHUE T10-
CTAaHOBOYHOCTH CHUMKOB. Tosbko 73% MOXHO OTHECTHM K ayTeHTHMYHBIM KalpaM 3a CYeT MCITOJIb30Ba-
HUST aTpUOYTOB OpeHma (0JHAKO Ha HEKOTOPBIX CHUMKAaX BHIHA SIBHAS (DOTOKOPPEKIINS — HAIPUMeED,
M3MEHeHue LiBeTa pyOalllKu MoJeau TMojJ (UPMEHHBbIN LBeT 0aHka). [TpoucxoauT KoMMmeplLUaan3a-
M obpasa: TIepcoHaX IMPeACTaBIIEH JOSUIBHBIM KJIMEHTOM Yepe3 MCITOb30BaHNe aliIeHTUKU OpeHaa
(Hammpumep, puc. 1). BoiaeseHsl ciieayroliiue 3HaK MHAMBUAYAIU3ALUU: KOPIOPATUBHBIE 1IBETA B O/le-
ke repcoHaxkeit (34%); ¢oH, odpamiieHre U (GOTOKOPPEKIIUS CHUMKOB B LiBeTax Kommanuu (28%);
akceccyapsl repoeB (6%, HanpuMep, KPYKKHU ¢ JIoro 0aHKa); 1eKop uHTepbepa (4%, Hanpumep, MeGellb

2 T-Bank ¢ 5 uions 2024 .

* bauk Omxpeimue 651 BeikyIuieH BTE B konue 2022 roza.

4 C stuBapst 2024 ronqa CMI1 bank 3aBepuIniI CBOXO CaMOCTOSITEIBHYIO IESITEIBHOCTD B PE3yJIBTATe HHTETPALMU B CTPYKTYPY [Ipomcesnzvbanka
(IICB).

5 Poukunru 6aukoB, kpeautyromux MCB: Tabiuua 1. Poskuar 6aHKkoB 10 Benmunte noprderns kpeautos cyobexram MCB wa 01.01.2023 //
Oxkcnepr PA. 2023. URL: https://raexpert.ru/rankingtable/bank/msb_2023/tab01/ (zara o6pamenust: 07.09.2023).

¢ Poukunru 6ankos, kpeauryomux MCB: Ta6muia 2. Poukuar 6ankoB 1o 00beMy BbIIaHHbIX 32 2022 o kpeantos cyosekram MCB // Dkc-
nept PA. 2023. URL: https://raexpert.ru/rankingtable/bank/msb_2023/tab02/ (gara obpamenus: 07.09.2023).

7 Kpenutuslii peiitunr // Dkcmepr PA. 2023. URL: https://raexpert.ru/ratings/bankcredit _all/?sort=rating&type=asc (mara obparueHus:
07.09.2023).

8 BUSINESS INTERNET BANKING RANK 2022 // Markswebb. 2022. URL: https://www.markswebb.ru/report/business-internet-bank-
ing-rank-2022/ (nara o6pamenus: 07.09.2023).

° 100 HagexHbIx poccuiickux 6ankoB — 2022. Peiitunr Forbes / Forbes. 2022. URL: https://www.forbes.ru/rating/459867-100-nadeznyh-rossi-
jskih-bankov-2022-rejting-forbes (zara oopamenust: 07.09.2023).
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KpeauTHbIil noTeHuman gns
6usHeca

Y3HaiiTe o06peHHyI0 CyMMy 1 NONY4YUTE KPEJUT Mo CTaBKe
Ha 3% Huxe

Y3HaTh KPEAUTHBIA NOTEHYMan YacTele Bonpocs!

Puc. 1. 3o0paxeHue Ha JeHAMHTre yeayru « KpenuTHbli moTeH1man ais 6usHeca» Coepoanka

Fig. 1. Image on the landing page of the Sherbank. Credit Potential for Business service

WJIY LIBETOYHBIN FOPIIOK) M ObIOTU-aTpUOyThI (2%, MakusK, LBeT BoJioc). [Tpu atom 27 % n3obpaskeHu i
BBIIIOJIHEHBI B HEUTpaIbHOM CTUJIE (0€3 TOMUHALIMK BU3yaIbHBIX KOJIOB OpeHaa).

Tabmmua 1. YpoBHH KOMINO3UIIMOHHBIX M HHTEPAKTHUBHBIX 3HAYEHWIA JIEHAMHTOB ¢ Ou3HecMeHamu (N = 453)
Table 1. Levels of compositional and interactive meanings of landing pages with businessperson (N = 453)

IIapamerpsi KommuectBo Honst, %
1. Koauuecmeo arodeii

1 348 77

2 57 13

3 33 7

4 n Gonee 15 3

2. Aumypaxc

ABTOMOOWITH 8 2

Toponckas ynuua 13 3

Kade 7 2
[lom/kBapTupa 11 2

Oduc 187 41

TTpousBoacTBO 53 12

Toprosns 21 5
PucoBanHHbIi1 hoH 8 2

be3s ¢ona (6enblit mam 11BeTHOM (hOH) 139 31
Jlpyroe (Mope, TOpbl, 3arpaBka, CropT) 6 1

3. Qupmennviii cmuns 6anka

LBeT hoHa 1 06PaOOTKM M300paKEHUS 127 28
Hnrepoep (nexop) 19 4
Onexna 154 34

Akceccyapbl 25 6

MakusK 1 BOJIOCHI 7 2
bBe3 siBHbIX aTpuOyTOB 121 27
4. Haauuue 3pumenvroeo konmaxma 167 37

OTIeabHO OTMETUM M300paXkeHUsl JeTeil KaK BTOPOCTENEHHBIX MTEPCOHAXEN Ha JEHANHTAaX, TAKAX
ClieH ObUTO 5 (Hampumep, puc. 2). DT 00pa3bl ¢ CUJIBHBIM 3MOLMOHAILHBIM ITOCHIJIOM, TOTIOJIHEHHEIS
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Uactkbiv nuyam  Manomy Guakecy  Kopnopaywam  BaHkam

»
S CUET

PKO MHTEPHET-BAHK KPEQMTHI DAKTOPHHI AENO3UTH 85 ELLE

NHTEpHET-6aHK /151 BU3HECa

YA06HbIA U HafeXHbli AOCTYN K yNpasnexuio BalliM 6M3HECOM.

foctynto
AEMOBEPCHA
KpYIIOCYTOUHO

Puc. 2. 300paxeHue Ha IeHAMHTe ycayru uHTepHeT-0ankunura CMII banka
Fig. 2. Image on the landing page of the SMP Bank. Internet banking service

B psjie cayyaeB u300paxeHrueM AoMa, MOMOraloT 0aHKY KOCBEHHO BITMCATh PEMMYIIIECTBA CBOUX YCJIYT
(oHyaitH-obopMIIEHHUE, IIPOCTOTA, CKOPOCTH U AP.) B HAppaTUB 3(h(HEKTUBHOIO PeLIeHMUS padoIunX 3a1a4
paau 6oJiee BHICOKOYPOBHEBBIX apTyMEHTOB caMopeain3aliuii — CeMbU 1 HaJiesKHOCTH [23].

MHTepaKTUBHBIN CMBICT UCCIEAYEMbIX U300pakeHUI KPOETCs B MOMBITKE PACIOIOXUTh K cede Mo-
TEHIIMAJIbHOTO KJIMEHTA 3a CUET 3HAKOB OM30CTH. [1pssMOit 3puTeIbHBIN KOHTAKT HaOmoaancs Ha 36%
nzobpaxeHuit. CuuTaeTcs, 4To B3IJIsI ITepCOHaXa Ha YuTaTessl yCUJIMBaeT BHUMaHKUE U IOBepUe yepe3
OIIYIICHNE BOBJICUEHHOCTU U COMTPUIACTHOCTH, MOBBIIIAs 3(D(HEKTUBHOCTD peKaaMbl [22].

Ypoesens penpezenmamuenvix snauenuii (maba. 2)

Ha ocHoBe KOHTeKCcTa MBI OTHEeCIH 66% M300paskeHMi TTepcoHaXeil K MHIeKcaM — 3HaKaM, YKa3bl-
BaIOIIMM Ha TUITMYHOTO MPEACTaBUTES LIEJIeBOI ayTUTOPUM. DTO apryMeHTalMsl Yepe3 CBUAETEIbCTBA
«OOBIYHBIX mOTpeduTeneit» [24]. O0pa3 CKOHCTPYMPOBAaH U3 HanboJIee XapaKTepHbIX (DU3UIECKUX U I10-
BEJIEHYECKHUX YepT MpeANpUHUMATENSI U TO3BOJISIET MTHOBEHHO COITOCTAaBUTH €ro ¢ pehbepeHTOM, perpe-
3€HTYS BOIIPOC, «4TO MOJIKEH JeJaTh BOCIPUHUMAIOLIMIA, YTOOBI Yepe3 MPsIMOIi OTBIT UK KaKUM-T100
MHBIM IIyTeM CBsI3aThb ce0s C ImoAapasyMeBaeMoii Belbio» [17, ¢. 85]. MHbIMM cioBamMu, B peKJIaMHBIX
WLTIOCTpALMSIX TToApa3yMeBaeTcsl, YTO Yyepe3 UCIOoIb30BaHue MPOoAyKTa (B TaHHOM cilydyae — (DMHaH-
COBOT0) 3pUTEJIb KaK MOTEHIIMAIbHBIN MOKYMAaTeIb CMOXET CTaTh TAKMM K€ YCIEITHbIM 1 CUaCTIUBbIM,
Kak MpearpuHIMAaTeNb, U300pakeHHBINM Ha JIeHTWHTe. Takue CIIeHBI TTOMOTal0T CPeIHEeCTaTUCTIISCKO-
MY TMOTpeOUTENI0 y3HATh ce0sl B repoe, a co3laTesisiM peKjiaMbl — 0003HAYUTh CUTyallud, B KOTOPOM
MOKYTIaTeb OJlarofapsi ycayre u3oasisieTcsi oT mpoOsieM, 3aKpbiBaeT MOTPEOHOCTU U TOCTUTAET CBOMX
mesneid. Tak BKIIFOUAIOTCS TICUXOJIOTHIECKUE MeXaHU3Mbl KOH(DOPMU3Ma U KeJIaHUS ObITh HE XyXKe Ipy-
rux. Takxe mpoliecc y3HaBaHUSI pabOTaeT Ha OLIEHKY TOrO, HaCKOJbKO 3pUTE/Ib aCCOLIMUPYET cedsl C
MPELTOXKEHHBIM 00pa30M U XOUeT eMy COOTBETCTBOBAThH [25]; B MPOTMBHOM Cilyyae OH MPUHUMAET pe-
IIIEHKe He TPaTUTh BpeMsI Ha YCIIYTY He I10 ero craTycy [23].

OnuieM WITIOCTPATUBHBIE XeCThl: 46% repoeB Ha CHUMKAaX YIbIOAIOTCSI, YTO (popMUpyeT oOpas
CYACTIMBOrO OM3HECMEHA, YIOBJIETBOPSIOIIETO CBOM MOTPEOHOCTU Yepe3 MPOAYKThI OaHKa. YiblOKa
CTaHIAPTHO pacriojlaraeT YyejJoBeKa, aCCOLMUPYSICh C T00POKENaTeTbHOCTBIO M JoBepreM. [1omooHbIe
MO3UTUBHBIE CUTHAJIbI, BO3AEHCTBYS Ha neprdepuitHoe BOCIPUSTUE, OOBIYHO UCIOJb3YIOTCS JJIS T10-
JIOXKUTEJIBbHOTO BIMSIHUS Ha TeIOHUCTUYECKOE OTHOIIEHUE K MPOMO-KOHTEHTY CEpBUCOB ISl OM3Heca
[26]. Bo3MOXHO, ayIUTOPUIO MBITAIOTCS YOEIUTH B JIETKOCTH O(OPMIIEHUST YCIIYTH U PagoOCTH OT ee 3-
(beKTUBHOCTH, YTO OOBIYHO TTPOTUBOPEUYUT TPYAHOCTSIM MPUHSITUS PELIEHUI O TMTOKYMKE U CJIOKHOCTSIM
camux B2B-miponykToB.
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Tabmuua 2. YpoBeHb penpe3eHTATHBHBIX 3HAYEHMIT BU3yau3anuu npeanpuaumareeii (N = 453)
Table 2. Levels of representative meanings of visualization of businessperson (N = 453)

IIpusHakun KommuecTBo u300pakenuit | Jonist ot o0mero unciaa, %
1. Obpa3s kak mun 3naka
WkoHa 185 29
Wnnekc 420 66
CumBon 34 5
2. Hnoekcol cocmostus uenogexa
Vnbibka 293 46
Pasrosop 73 11
CKpelIeHHbIE PYKK1 37 6
Pykomnoxatue 16 3
CocpenoToueHHBIN B3TJISI 98 15
YerpemiieHHBIH BAaib B3I 49 8
VIUBAECHHO OTKPBITHIN POT 10 2
Tanen 15 2
YXMbLIKa 13 2
Bripaxkenue «Kace» 11 2
HeiiTpanbHoe BbIpakeHMe 24 4
3. Cmunv"
OdunumanbHo-zaenoBoii (Business) 167 26
IMoBcenHeBHO-aen0BOI (Business Casual) 174 27
DrieraHTHO-MoBceAHeBHbII (Smart Casual) 146 23
IMoscenneBHbIi (Smart Casual) 75 12
Pa6ounii (Uniform) 69 11
TopxectBeHHbI# (Black Tie) 5 1
CnioptuBHbIii (Sport) 3 0
4. Pexeusum
Hoytoyk 131 29
Cmaprdon 82 18
J1oKyMEHTBI 59 13
Kanbkynstop 8 2
[Mnanmrer 56 12
[T1acTukoBasi Kapta 16 4
TepmuHaz oruiatel 7 2
Kode 16 4
Kommblorep 20 4
CwMmapTdoH + IJIaHIIeT/KOMITbIOTEP 31 7
OcranbHoe 27 6
5. Ilon
MyXCcKoi 413 65
XKencknit 226 35
6. Paca

EBporneconnnast 627 98

1 Men’s Dress Code Guide [PyxoBoactBo 1o mMyxckomy apecc-koxy] / Real Men Real Style. 2023. URL: https://www.realmenrealstyle.com/
social-dress-codes/ (gara obpamenus: 26.01.2023).
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Oxkonyanue Ta0MIBI 2

MoHrosongHas 13 2

Herpounnast 1 0

7. Bo3pacmuas kamezopus

Mouonoit (25—43) 434 68
Cpennuii (44—59) 185 29
IMoxwuoit (60—75) 20 3

Onmno3uuuio Nogo0HOM NaeaTu3aluy Mbl Cd4UTHIBAEM Ha BTOPOM IO TTOMYJISIPHOCTH BhIPAKEHUU JIU -
11a — cepbe3HOM U cocpenoToueHHOM (15%). Crenom nueT BU3yaIn3alus mpoiecca oocyxkmenust (11%
repoeB B CTAaHIAPTHOM [IJis1 OM3Heca CUTyallMy MEPEroBOpOB) M 3a0yMUMBLIN B3MIsAA Baaib (8% mepco-
Haxeil OyATO MPEACTABISIIOT, KaK YIIYULIUTCS UX IO TTocie MoTpebieHus yeayru 6anka). YyTh MeHbllIe
00pa3oB co CKpelIeHHBIMU pyKamu (6%) — B peKJIaMHOM AUCKYpPCe 3Ta 1103a CKOpee CBUAETEIbCTBYET 00
YBEPEHHOCTH, TBEPAOCTH Teposi. EClI roBOPUTH C TOUKU 3PEHUSI TICUXOJIOTUN, TO Mbl BUIMM 3aKPBITYIO
O3y, OTCHIJIAIOIIYIO K CEPbe3HOCTH U CIIOKHOCTH MpoLecca IPUHATUS pelieHus B B2B.

[TpeaMeTHBIT MUpP Teposl TaKKe CEMUOTHUYEH, COACPXKATEJbHO HArpyxkeH. DJeMeHTbl OIeXKAbl U
aKceccyaphbl CIyXKaT CBOETO poAa apryMeHTaMU, OTpaXKaloIUMK COLIMAIbHbIC POJIM U CTATYCHI JIIOJCH.
BonbmMHCTBO epcoHaxke 0XXnaaeMo OfeThl B TOBCEIHEBHO-EIOBOM (27 %) 1 0UIINATIBHO-IEI0BOM
ctuie (26%). KocTroM MOXeT CUMTBIBATBCS Yepe3 WHIEKC COIMAIbHOM PO (OpHMEeHTUPOBAHHBIN Ha
OU3HEC XapaKTep peKJIaMUPYeMBbIX YCIYT), a Takke Yepe3 CUMBOJ MpodeccuoHaan3Ma, COOpaHHOCTH,
KOHCcepBaTUBHOCTU. Yepes Mmogo0HYI0 «pa3pociiyocs: Koxy» [27] 3puTesib MOXET TpaHCIUPOBaTh Ha
ce0s1 MPUBJIEKATEbHOCTb U COCTOSITEIbHOCTh 00pa3a rnmotpeduresst naHHoi yeayru [3]. Ipyroii 3HaK —
yHU(pOPMa, HaJeB KOTOPYIO MPEANIPUHUMATEIb XapaKTepUu3yeTcsl KaK BOBJICUCHHBIN, MTPUBEPKEHHBIM
CBOEMY JieJTy U KOMITIETEHTHBIN cIieluaiucT. Yaiie Tak n300paxkaloTcss MHAMBUAYaTbHBIC IPEeITPUH-
MaTeJIu, TO €CTh MaJTblii Ou3Hec. OmHaKo TakuxX repoeB 11%, 9To MOKET TOBOPUTH 00 Y3KOM B3IJIsIIE Ha
MIpeANpPUHAMATENIS Y Ha CETMEHTAIIMIo OM3Heca B LIEJIOM.

Taxkke OTMETUM TeHIEPHYIO JUCITPOMOPLIUIO B BU3yaJIbHOM MPEICTABICHUM LIEJIEBOI ayTuTOPUU: B
OCHOBHOM 3TO MYKYMHBI (65%). O KOHCEPBATUBHOCTHU B ITOAXO/IE K COLIMOAEMOrpaduuecKOMy IMopTpe-
Ty 1LIeJIEBOI ayIUTOPUU MOXKET TOBOPUTH U TOT (haKT, uTo 98% repoeB — eBPOINECOUTHON pachI.

HHutepecHbIit hakT: 68 % My>KYMH Ha CHUMKAX HOCIT 60poay, 35% — ouKu. DTO MOTEHIIMAILHO acco-
LIMMPYETCS CO 3PEJIOCTHIO, OTTBITOM, aBTOPUTETOM M MY>KeCTBOM. B To ke BpeMst 79% repoeB JIeHINHTOB
MbI OTHECJIU K TPYIIIIe «MOJIOAbIe» B Bo3pacTte 25—43 et [28], 4To MOXKET UMETh I0J; CO00i KOHHOTAIIUIO
AKTUBHBIX, IMHAMUYHBIX IeITeNeil, HalleJeHHbBIX HAa CO3MaHIe MHHOBAIMOHHOTO MpoayKTa [29].

O6pa3 TUIIMYHOIO MpEeANPUHUMATENS], TOMUMO TIEPCOHATBLHOIO aTpudyTa B BUJIE ACIOBOTO KO-
CTIOMa, 4acCTO CONPOBOXIAIOT CTATYCHbIe MHAEKCH — cMapTdoH (18%), Hoytoyk (29%) wnu rutaH-
et (12%). OnHOBpeMEHHOE UCIOIb30BaHME IBYX ramkeToB (7%) yKa3bIBaeT Ha 3aHATOCTh YEJIOBEKa,
HaXOJSIILIEerocsl B MOTOKE pellleHUi pabounx BOMIPOCOB, U B TO e BpeMsl TOBOPUT O ero (pMHaHCOBOM
COCTOSITEJILHOCTU U LIU(POBOM rpaMOTHOCTU. Bce 3T0 B10OaBOK KOIMpPYeT M300pakeHue 3HaUeHUEM
AKTyaJIbHOCTU Y COBPEMEHHOCTU TMPEIOCTABIISIEMbIX YCIIYT, JUIsI KOTOPHIX YAaCTO AOCTATOUYHO TeaedoHa
1/WT HOYyTOyKa — 6e3 mocelneHus orca 6aHKa 1 6yMakKHO BOJOKUTHI (TOJBKO 12% repoeB UCITONb-
30BaJIM JOKYMEHTHI).

3aJ10)KeHHBIE CMBICTBI (DOPMUPYIOT COLMANIbHBIC U TICUXOJOTMYECKUE KOHCTPYKTHI, B KOHEUHOM
cyeTe BJMSISI Ha UAEHTUYHOCTD MPEANPUHUMATENST B paMKaXxX OIMpeAeJIeHHbIX KOHTEKCTYalbHbIX CUCTEM
orcueTa [25]. BaxkHO OTMETUTB, UTO YacTh M300pakKeHUI MO CBOUM XapaKTEPUCTUKAM MOAXOIUT TIO[
OIMMCAaHNE CTOKOBBIX CHUMKOB, KOTOpPHIC SIBJISIFOTCSI MacCCOBO BOCIIPOM3BOAUMBIMUA U UCHOJIB3YIOTCS
JUISI CO3aHUsT OOIIUX MPEeACTaBAEHUI U LIEHHOCTel 00 ycayrax wiu lejeBoi ayautopud. OHU 4acTo
UIIeAIM3MPOBAHbI, YIIPOILLIEHBI M OIITUMUCTUYHBI, YTOOBI COOTBETCTBOBATh KOMMepUYecKuM LiejisiM [30].
Pexitama mcnonb3yeT cTOKOBBIE (poTorpaduu s CO3MaHUS Y3HABAEMbBIX CUMBOJIMYECKUX OOPa3oB,
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Puc. 3. U300paxeHue Ha JIEHIMHIE JIbTOTHOM MporpaMMbl (pHAHCUPOBAHUS
MaJIoro u cpenHero ousHeca Ak bapc banka
Fig. 3. Image on the landing page of the preferential program for financing
small and medium-sized businesses of Ak Bars Bank
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Puc. 4. ITonynsipHble pe3yJibTaThl IOMCKOBOTO 3arpoca «IpearnpuHuMaresib» B (potobanke Shutterstock

Fig. 4. Popular search results for “businessperson” in the Shutterstock photo bank

KOTOpBIe OTpaxaloT ob1ue uaen u eHHoct [19, 31]. Tak, ecim B morcke dhoTtobanka Shutterstock'' BOUTH
CJIOBO «ITPEANPUHUMATENb», TO CUCTEMA MTOKAXET CHUMKHU M3 HabOpa KJIMIIE U CTEPEOTUITOB, KOTOPLIE
MEePEKINKAIOTCS ¢ pe3ybTaTaM1 Hallero aHaausa. Hanpumep, puc. 4: Ha TIepBbIX KaapaxX BUAUM yJIbIOa-
OLLIETOCST MY>KUMHY CpeTHEr0 BO3pacTa, KOTOPBIA OJET B KOCTIOM U HOCUT Gopoy. DTOT 00pa3 oTpaxaer
pacIipoCcTpaHeHHBIE YCIOBHOCTH U 3aKPETTMBIIECS ACCOLIMALMI B OTHOLIEHUY TTPEIITPUHIMATEEH.

3akinoyenue

Ha ocHoBe coluaabHO-CEMUOTUYECKOIO aHalIu3a M300paxkeHU POCCUNMCKUX TIpeaIIpuHUMaTe e
Ha JleHIMHTraxX (O)MHAHCOBBIX YCIYT ISl OU3HECa MOXHO BbIICJIUTh HECKOJIBKO BU3YaIbHO-CMbICTOBBIX
MaTTepPHOB PEeNpe3eHTalMM ajipecara.

""" Shutterstock. URL: https://www.shutterstock.com/ru/ (zara obparuenus: 07.09.2023).
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1. PaupoHaIbHBII aCTIEKT

C 0HOI1 CTOPOHBI, Yepe3 JOMUHUPYIOIINI TUIT 3HAKOB — MHACKCHI — YCTAHABIIMBACTCS CBS3b C IIe-
JIeBO#1 aynuTopueii, GopMupyeTcsl MO3ULIMST JOBEPUS Yepe3 «CBUIETENbCTBA MoTpeduTeeii». C npyroi
CTOPOHBI, MPOUCXOAUT CTAOMIM3ALUU TUCKYypca [25]: MUHUMAaIbHOE TIPUCYTCTBUE CUMBOJMYECKUX U
MKOHWYECKMUX 00pa3oB aapecaTa (IeIOo3TU3aIUs IIEPCOHAXKEN ) CBUACTENIBCTBYET O CTPEMIIEHUHM K SICHO-
CTU M OJIHO3HAYHOCTU KOMMYHUKALUU. TakoW MOAX0/ MPUHSITO CUMTATh XapaKTEPHOU YepToii MapKe-
tiHra B2B-yciyr, ocodeHHo B ¢prHaHCOBOM cepe, rie odpas «Hecepbe3HOro» 0aHKa MOXET MOBJIMSITh
Ha ypOBEHb TOBEPUSI MOTEHIMATBHOIO KIIMEHTA.

2. KoHcepBaTUBHDII acEeKT

Jucrniporiopiiyst o6pa3oB 110 T'eHASPHBIM U PaCOBBIM MpPHU3HAaKaM, IpeobiagaHrue oprcHOro aHTypa-
JKa yKa3bIBalOT Ha KOHCEPBATUBHBIN MOAXOJ B MPEACTaBIeHUN OU3HeC-Chephl, UTO TEPEKIUKACTCS C
IePBBIM ITYHKTOM.

3. Konuenryaam3anus ycnexa, yBepeHHOCTH U M poBoii rpaMOTHOCTH

busnecmeH mpencraBieH 4epe3 CTaTYCHBII 00Opa3 YCIIeIIHOTO, CYACTIMBOIO, YBEPEHHOIO B cebe
MY>KUMHBI B paciiBeTe cu. Ero aTpuOyThl: 1€JI0BOIl KOCTIOM, OUKM, OOpoja, yiblOKa, rapa rajaxkeToB,
3HaKM OpeHaa (KOHChloMepu3alust oopasa). [TogoOHast cTuin3aiys HarpasieHa Ha: 1) ycuieHue 10Be-
pust uepe3 «CBUAETENIbCTBO», HACHIILIEHHOE aTpUOyTaMU OITbITa, TPOMeCCUOHANIN3MAa U COBPEMEHHOCTH,
2) aKTUBAIIMIO XeJIaHWS MOTeHUMATbHbBIX KJIMEHTOB CTaTh TAKUMU K€ YCIEeIITHBIMU Yepe3 UCITOIb30Ba-
HUE peKJIaMUPYEeMOTro TIPOAYKTa.

4. IIpobeMa «CTOKOBOI HIAEHTHYHOCTH»

OrMeuaeTcsi TEHASHIMSI K MACCOBOM BU3yaJIbHOI BOCITPOU3BOJAMMOCTH U CTEPEOTUTTM3AIIMN 00pa30B
MpeArpuHUMaTeeil. DTO OrpaHMYMBAET BO3MOXKHOCTh MPEACTaBICHUS pa3IuYHbIX UASHTUYHOCTE U
Cy>XaeT BOCIIPUSITHE PEaTbHOCTH.
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